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BBUUSSIINNEESSSS--GGRROOWWTTHH  AACCEE  --  CCOOAACCHHIINNGG  
  

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  

CCRREEAATTIINNGG  YYOOUURR  CCUUSSTTOOMMEERR  

AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

 

"I want you to PRINT THIS 

PAGE and HAVE IT IN FRONT 

OF YOU DURING OUR 

SESSION TOGETHER so you 

won't miss the powerful tips 

revealed in this incredible 

content-rich session. PLUS – 

Check out the important pages 

that follow." 
________________________________________________ 

To sign up for Darryl's Business-Growth Coaching - 
go to www.BusinessGrowthAce.com  

 ________________________________________________ 
 

DARRYL L. MOBLEY   
Known as the Bulldog of Work-Life Balance 
and an “Expert at Small Business Growth” 
 

You may email Darryl at Info@BusinessGrowthAce.com. Known as the "Bulldog of Work-Life 
Balance," Darryl Mobley is a father and husband, a top Life Coach, an in-demand Executive Coach, a 
Business-Growth Consultant, a Professional Speaker, a publisher, an author, and host of The Darryl 
Mobley Show: Your Life Coach On The Radio. For info, visit www.CoachMobley.com . Darryl is also 
president of the Association of Small Business Marketers. For info and to achieve guaranteed 
business-growth, visit www.BusinessGrowthAce.com . Darryl speaks around the world on success, 
personal development, marketing, leadership, relationships, family, work/life balance, 
parenting, and personal branding. One of Darryl's key life purposes is to help others create and 
live their best lives. 
 

If you wish Darryl to speak to your organization, please call us at 512-795-0935 ext 102 or 
email Charlotte@CoachMobley.com 
 

Accelerated Learning Guide 
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Special Note: Send me your questions via 
Info@BusinessGrowthAce.com 

 

--------------- 

““WWHHAATT’’SS  
IINN  IITT  FFOORR  
MMEE??””  

~ The question asked by every prospect as 
they consider buying from you   
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 

 

““MMyy  SSttrreennggtthh  AAss  AA  
BBuussiinneessss--GGrroowwtthh  
CCooaacchh  RReessttss  OOnn  MMyy  
AAbbiilliittyy  TToo  AAsskk  

QQuueessttiioonnss  AAnndd  NNoott  BBee  
AAffrraaiidd  OOff  TThhee  
AAnnsswweerrss..””  
~ Darryl L. Mobley 

 

 
 
 
 



© 1991-2010 Darryl L. Mobley   Life/Executive/Business-Growth Coach   www.BusinessGrowthAce.com  

 

4

““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

 

 

Step 1: Job 1… 
How much time should your Job take? (Here’s a hint: More than you currently 
spend.)  
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 

  

““PPEEOOPPLLEE  WWHHOO  DDOONN''TT  TTAAKKEE  RRIISSKKSS  GGEENNEERRAALLLLYY  
MMAAKKEE  AABBOOUUTT  TTWWOO  BBIIGG  MMIISSTTAAKKEESS  AA  YYEEAARR..  PPEEOOPPLLEE  
WWHHOO  DDOO  TTAAKKEE  RRIISSKKSS  GGEENNEERRAALLLLYY  MMAAKKEE  AABBOOUUTT  

TTWWOO  BBIIGG  MMIISSTTAAKKEESS  AA  YYEEAARR..””  
~ Peter Drucker 
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

 

Step 2: What Is Holding You Back Right Now? 
What – in YOU – is blocking you from taking your business to higher levels? 
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 

  
 

 

“The old Devil gets mad when you're 
trying to do good. Pray that God will 

move the stumbling blocks.” 
~ Mahalia Jackson 
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

 

Step 3: Who Is Your Best  _  _  _  _  _  _  _  _ ? 
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 
  
 
 

““SSOO  II  TTHHIINNKK  IINNSSTTEEAADD  OOFF  FFOOCCUUSSIINNGG  
OONN  TTHHEE  CCOOMMPPEETTIITTIIOONN,,  FFOOCCUUSS  OONN  

TTHHEE  CCUUSSTTOOMMEERR..””  
~ Scott Cook, Founder - Intuit 
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

 

Step 4: What Are The  _ _ _ _ _ _ _ _  or 
 _ _ _ _ _ That Your Customers Experience? 
 
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 
 

“Statistics suggest that when customers 
complain, business owners and managers 

ought to get excited about it. The 
complaining customer represents a huge 

opportunity for more business.” 
~ Zig Ziglar 
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

  

Step 5: What Is Your Best _ _ _ _ _ _ _ _ (_) To 
Your Customers’ Biggest  _ _ _ _ _ _ _ (_)? 
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
 

““EEvveerryy  CCuussttoommeerr  PPrroobblleemm  iiss  aa  ggoollddmmiinnee..””  
~ Darryl L. Mobley 
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

 

 

Step 6: What Results Have You Delivered For 
Your  _ _ _ _ _ _ _ _ (_)? 
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________
____________________________________________________ 
 

““YYoouu  ccaannnnoott  eessccaappee  tthhee  rreessuullttss  ooff  yyoouurr  tthhoouugghhttss..  WWhhaatteevveerr  yyoouurr  

pprreesseenntt  eennvviirroonnmmeenntt  mmaayy  bbee,,  yyoouu  wwiillll  ffaallll,,  rreemmaaiinn  oorr  rriissee  wwiitthh  yyoouurr  

tthhoouugghhttss,,  yyoouurr  vviissiioonn,,  yyoouurr  iiddeeaall..  YYoouu  wwiillll  bbeeccoommee  aass  ssmmaallll  aass  yyoouurr  

ccoonnttrroolllliinngg  ddeessiirree;;  aass  ggrreeaatt  aass  yyoouurr  ddoommiinnaanntt  aassppiirraattiioonn..””  
~ James Lane Allen 
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  
 

HHOOWW  TTOO  UUSSEE  DDAARRRRYYLL’’SS  FFOORRMMUULLAA  FFOORR  CCRREEAATTIINNGG  

YYOOUURR  CCUUSSTTOOMMEERR  AATTTTRRAACCTTIIOONN  SSTTRRAATTEEGGYY  
 

How can you apply to your life what Darryl discussed in this session -- using the key points below? 

 
This Customer Attraction Strategy belongs to: _______________________________________ 

 

Step 7: Why Are You   _ _ _ _ _ _ _ _ _   From 
Competitors? 
 

____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________ 
____________________________________________________
____________________________________________________
____________________________________________________ 
 

“The act of differing; the state or measure of being different 
or unlike; distinction; dissimilarity; unlikeness; variation; as, 
a difference of quality in paper; a difference in degrees of 

heat, or of light; what is the difference between the 
innocent and the guilty?”  
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““KKEEEEPP  BBUUIILLDDIINNGG!!””  

""NNOOTTEESS  SSHHEEEETT""  
 

““KKeeeepp  BBuuiillddiinngg!!””  
 

 

“An idea that is developed and put into action is more 
important than an idea that exists only as an idea.”  

~ Buddha 

 

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________

__________________________________________________________________________________________ 

 

 

 

"""RRREEEMMMEEEMMMBBBEEERRR………   YYYOOOUUU   DDDOOO   DDDEEESSSEEERRRVVVEEE   

TTTOOO   LLLIIIVVVEEE   AAA   GGGRRREEEAAATTT   LLLIIIFFFEEE!!!"""      
 


